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Date December 2020

Publication | Insurance Alertss

Headline How to successfully sell ULIP plans, learn from Mr. Nishant Mehta, Head Distribution Strategy
Link https://www.youtube.com/watch?app=desktop&v=6YEwV6uX58g&feature=youtu.be

58 viewn

2 YouTube "

Insurance

An educational initiative bi

How to sell successfully ULIP Plans, learn from Mr. Nishant Mehta, Head Distribution Strategy.

Dec 14, 2020 ez §lo A sSHARE ¥y SAVE
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Published Date: | December 2020

Publication:

Sightsin Plus Magazine

Journalist: Bureau

Page No:

17,18,19

Insights

Ruchira Bhardwaj

17 | December 2020

Iﬂ Ruchira Bhardwaja

Compensation &

Benefits Trends- 2021

More organizations will take time outtoreflect
on their policies and practices of Equal Pay.
“EqualPlay, Equal Pay” will gain momentum
with people negotiating hard. The HR teams
and the hiring managers wouldneed an extra
demonstrate pay equityon factors suchas
role_ position_experience. education. tenure.

The economic ¢ffect: of
COVID-J9 hane forced
companies 0 re-aaluate and

de caurion: of e
CORPRELIoR strictire, and saiary
increment dudger for 2021 According
20 a recent pudlicazion by Mercer, ©
our of 10 geganiiguian n APAC are
uncerrain how the COVID-19 induced
pandemic w il mpact the 2021 zalary

creace dudge: for the comparie:
dnnnd 7ot of 10 are wncertain if
the zalary freeze w il continue
Howvaver, inthe same dreath, o high o
539 sqy thae the zalary "reductions
inplemerced are temporary for all or
mos? employees

Teadstionally, layoffs have been
peafenad over pav-cuts as companias

www. sightsinplus.com
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Date 31 December 2020

Publication | People Matters

Headline The end of a physical office era

Link https://hr.economictimes.indiatimes.com/news/trends/christmas-2020-despite-covid-

companies-are-still-making-most-of-this-wonderful-time/79933741

LY

Ruchira

== The end of a physical office era

While companies have been adapting to a multi-phased approach to
bring employees back to the office space, there has been an intrinsic
realization that work could be done remotely.

On September 20th 1994, 32000 AT&T employees Including the CEO 1o the telephone operator stayed
home. Not because they were on strike, but they were testing the concept of telecommuting - *how far a
vast organization could go in transforming the workplace by moving the work to the worker instead of the
worker to work”

According to a recent survey by UPwork Chlef Economist, approximately upto 20% of the workforce will
continue working remotely plus another third would prefer the hybrid way of working BCG's recent
Warkplace of the Future Employer survey quotes all-encompassing benefits of higher productivity (by 15-
40%). reduced attrition (py 10-15%), lesser absentesism (40%) and potential cost reduction (20%+) in real
estate usage

What did the sudden shift in trend do for the Companies?

What started as a precautionary measure at the baginning of the pandemic is now pivoting into an
altogether difierent structure — one thatinclined towards cost efficiency and enhancing employes
productivity. The realization that we are mnto this for a long haul made companies and establishments adapt
to the new work space trend. The need to be physically present at the “office” was replaced by the need Lo
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Date 4 December 2020

Publication | The Financial Express

Headline Share market live: Sensex scales down from all-time highs, Nifty above 13,150; mid, smallcap
indices turn red

Link https://www.financialexpress.com/market/share-market-today-live-updates-sensex-nifty-rupee-
vs-dollar-hdfc-bank-reserve-bank-of-india-digital-launch-credit-card-december-4-
friday/2142977/

S FINANCIAL EXPRESS

Share Market LIVE: Sensex ends at 45,079, highest ever
closing levels, Nifty at 13,258; ICICI Bank top gainer

Oy FE Onling | Updated {

13:27 (1ST) MPC delivered Balanced Policy with a positive tone
04 DEC 2020

®

4

MPC has yet again delivered @ Balanced Policy with a positive tone” and has conspicuously been more sanguing on Growth
MPC. while being cognizant and cautious on the elevated incumbent Inflation levels, has reassured the markets of continued
accommodative stance with iquidity support 10 revive growth on a durable basis The upgrade in the GDP forecasts and the
oxdension of TLTRO's 1o cther stressed sectors aro some of the key posiives. The growth opSimism in the policy and
undertone is quite encouraging as RBI had been advocating to do whatever It takes 10 suppont the economy and financial
secior and that should provide a lot of comfort to the markets Niraj Kumar, C10, Future Generali India Life Insurance Co.
Ld,
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Date 4 December 2020

Publication | Equity Bulls

Headline Views on Dec, 2020 RBI Monetary Policy from industry experts

Link http://www.equitybulls.com/admin/news2006/news _det.asp?id=279198

FQUITY £/ BULLS

Views on Dec, 2020 RBI Monetary Policy from Industry Experts

Sudhakar Shanbhag, Chief Investment Officer, Kotak Mahindra Life Insurance Company Ltd

'lba!l?fhumnmnhwndlolwldntsmdxh accommodative stance o support pustCaidmodwhicb-m dfal of the inflat bers. Since bgmidity
are which was cne of the werries of the market before policy, y are expected to remain benign the steepness of the curve to continue.”

Lakahmi lyer, President and Chief lnvestment Officer (Debt) & Head Products, Kotak Mahindra Asset Managemont Company

“RB! has maintained status guo on rates & Ene with exp jon, The pelicy its dative stance well into the next financial year as well. We view this move

uowd\'mmﬂmb&d\%:dwmr&wwhﬁ“‘hﬂo‘ Sation guid Bas been | d, there seems to be no argency to withdraw Bguidiny

E as growth jons remain equally strong,”

Mr. Mohit Ralhan, Managing Partner & C10, TIW Private Equity

“Maintaining dati m-nquwbymuonwuml!swmﬂmﬁmmﬁm”lmhmnm RBI also continues to take

s d our financial system for long h-nnnhhrvanddm‘twrdsdmtdpanbmuMpomvaadth-fmunﬂ!bomt&mmd
mkm \\ohbnvthn)u)lr:o:oqwuhnghl\ likely to mark the return to normality.”

Ms. Padmaja Chundura, MD & CEO, Indian Bank

“The tone remains dovish though repo rate change was kapt on bold and adding a promise 1o take steps o boost growth. Continued accommodative stance will boost business
confidence further. We can hope that signs of recovery in Q2 and positive growth prosected for H2 will improve debt senvicing capacity of corporates going abead.”

Mr. Raghvendra Nath, MD, Ladderup Wealth Managoment

“RBI has maintained its dative stance on & rates which is in line with the broader macket expectations.
With inflation already rearing its head, rate cuts are no longer an expectation. ln!m!bumhhudinm:bhnhngnmucﬁm-h putting » cap on any to yields. Also
sy farther rate cuts may net provide more impetus to the Economie Recovery. RBI has acknovwledged the recovery in GDP and is hopeful that the GDP growth w hpo-lliwmth-
next half of the year, bulnmmmmm-dlthmdwkxmm Rllhnwln&mudlhu!hﬂw\numolbobmmhuhn which effectively means that it
woald continoe to buy the USD as the § from FPls to strong, leading to stronger forex reserves.
Theoe is still a lot of uncertainty around the extent of poteatial defauits in the loans that are under merstorium. This extent of risk is iy e and therefore has not been

fnctored in the market ylolds. In case the defaults on moratorium loans srm larger thas expected. RBI would have to come forvard and tackle the situation through its monetary tools.”
Mr. Niraj Kumar, C10, Future Generali India Life Insurance

'HK'bn\ﬂmdtlhn-dn&hmd?ob«mthamvmmdhn ” lv beens more ine on Growsh, MPC, while being i and jous on the el d
incumbent Inflation levels, has reassured the mmnnhbq-ﬂlhwmmmnn wnMMﬁsT&mbthD?m
M&omdﬂTanoﬁuMn«mmwoﬂbmwhh mﬁr\mhmhlhpohq undertone is quite encouraging as RBI had been advocating
toéomimnvuukuloumﬂthommdﬁmmdmmmhhubmu a lot of comdort to the markets.”
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Date 7 December 2020

Publication | Bloomberg Quint

Headline Why life insurers will be cautious while selling new standard term policy

Link https://www.bloombergguint.com/business/why-life-insurers-will-be-cautious-while-selling-new-
standard-term-policy

Why Life Insurers Will Be Cautious
While Selling New Standard Term
Policy

Forum Bhatt

Life insurers don’t expect aggressive pricing for standard term plans that the regulator asked them
to offer as they wait to assess the risks amid limited reinsurance support.

The Insurance Regulatory Development Authority of India, in its October circular, directed all life
insurers to launch a standard term insurance plan, Saral Jeevan Bima, effective Jan. 1, 2021, to
reduce complexity and help customers make an informed choice. The product will have a policy

term of five to 40 years, The sum assured will range from Rs 5 lakh to Rs 25 lakh.

Rakesh Wadhwa, chief customer and marketing officer at Future Generali India Life Insurance,
agreed. “The pricing may vary depending on the view insurers adopt on risk, volume as also on

their reinsurance arrangement, among others. As for impact on future pricing and margin, that

would be guided by the claim experience insurers will have overtime.”
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Date 11 December 2020

Publication | Business World

Headline Marketing in The COVID Era — Driving brand loyalty in financial services through data &
technology

Link http://www.businessworld.in/article/Marketing-in-the-COVID-Era-Driving-Brand-Loyalty-in-

Financial-Services-through-Data-Technology/11-12-2020-352503/

BW BUSINESSWORLD

Marketing In The COVID Era — Driving Brand
Loyalty In Financial Services Through Data &

Technology
o
To understand the marketing strategies of companies during the COVID-19 pandemic, BW

Businessworld organized a round-table discussion with the Chief Marketing Officers (CMOs)

of some select organizations from the BFSI sector

11 December, 2020 & Prict 3 artcle
by BW Oniine Suresu T! Fomtsce
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Published Date: |14 December 2020 Publication: ET Wealth (Mumbai, Ahmedabad,
Delhi, Kolkata, Chennai, Bangalore,
Hyderabad

Journalist: Bureau Page No: 1-8&10

Regular term

plan, with annual
premium lump-

sum on death

g could have broagit
hotmne the need 1o protect one.
solfand one's family through
Insurance than the ongolng

pandomic. Yot whon it conws to buying
4o Insurance, people are edther too con-
fased due to the large number of options
In the market, or are toodriven by thelr
taxsaving requirensents.

Since the primary purpose of 1ife
insarance is protection of dependants,
18 15 Dest served by a term plan, which
1S offors a lump sum (0 nominees oo the
death of the Insured. There are no extra
bonefits as is the case of traditional or
market linked plans. However, consider
Ing the difMerent needs of people, Insar-
ors have come out with several vartants
within the term pans as well

The most common variant is the regu-
lar term plan (option A), which offers
death beneflt as umg sum to nominees
on the passing away of the Insured. “The
Dost part 1s that omne can buy a high cover
ot anominal cost. Since the premum
remalng constant for the entive premium
paying term, onecan plan to save and pay
the anpual premium,” says Scinivasan
Parthasarathy, Chief Actuary &
Appotnted Actuary, HDFC Life

“Sucha plan works perfectly foran
Individizal who wants an Income replace-

WHICH OF THESE TERM
PLANS SHOULD YOU PICK?

money back after all the premum you put
1n, there is an option called the return of
premium’ plan (option B). “The prembum
here is significantly higher than regular
torm plans as 1t s investod togonerato
returns thatcover the charges and ena.
bles Insurers to pay the full premium on
mhﬂummd!»poltym

T

ment too] I caso of an unforescen situa.
thon, wants t0 pay low premium and stay
proteceed thll he works,” says Antl Kumar
Singh, Chief Actuarial Officer, Aditya
Birla Sun Life Insurance. The premium is
Jow as 3t 1s spread out over the entire term
of the policy.

“On the other hand, there are customers
Who want 10 avold the hassle of regular
payments and would rather pay ail the
premiwms at one o, while being assured

Says N h Sharda, MD & CEO, Future
Geoneral! India Life Insurance.
m'w Slngle The term of sxch a plan usually extends
beyond the earning years and the payout
staggers can belp provide financtal security toa
payout person who can take caro 0(his expenses
when sources of income dry out.
Finally. thereare people whose nom)

Head of Products, PNB MetLife Insurance.,
The single premium term plan (option D)
s for such Individuals.

“The cost of a singlo premium plan is
higher compared to regular payment

DOCS may not be able to 1nvest the lump
s amount recieved as death benefit.
Such peogle can gofor option C, which
stagpers thedeath benedt as monthly

payments. “Those who want to ensure

plans. Thisoption is suitable for those with
Inconsistent Income, LXe Sporspersons
and artists, who woul Hke 1o cover them-

that thelr famiides are abie to maintain
thetr lifestyle, helpclear debt ifany, or
fulfl specine Nuancial milestones ke

selves when they have sufficlent funds,”

says Parthasarathy.
If you are one of those people who cannot

children's education Or MArTisge, can
opt for such plans,” says Singh of Aditya
Biria Sun Life Insurance.

of 1ife-Jong protection.” says Mohit Garg. reconcile with the Mes of not getting any —RlJu Mehta
Do you know your life covers?
|
Nominee gets lumpsum i | Nominee of the insured
Only Geath Denefit 1o — Preeium s paa at one
Dumomeny/ | benkiciry romanrny | POMOBEEAES, | BUASIOCISONON, |atmebcgmnig mere’s
FRyost . entie premium at the end of | bakance in regutar icervals | P9 I% .y
the term over 10-15 years o/
Usually Ul 70-85 years. but
Term m;r:munma Usually 10-40 years Usually 10-20 years Usially t8 55 years
Ao | 711,210 717,969 215725 z1.8lakh
Tax benefit WS S0Cuptoel S laki, U/sS0CuUpto el 5 ki U/s 80Cup to el 5 laki Ufs S0Cup o el § lakh,
Payout ax-free u/s 10 100) | Payout tax-ree u/s 10 (100) | payout tax-free w's 10 (100) | payout tax-free s 10 (100)

Premuueys 3¢ INCAVG 3N iy Vary Seguia 300 retven oF DOsesiam COver 10 J0-pHar-060 1or 40 peas.
SLAREErR0 DUy Ot B0 NMPSU Of o] CF0FE & e5Q 000 15¢ 15 yours. 10¢ SINgIe Drameum pLan, Serm 1 10f 20 yeu's.
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Date 20 December 2020

Publication | Telangana Today

Headline Life insurers focus on guaranteed returns to customers in uncertain times

Link https://telanganatoday.com/life-insurers-focus-on-guaranteed-returns-to-customers-in-uncertain-
times

Telangana - Today

Life insurers focus on
guaranteed returns to customers
iIn uncertain times

New Delhi: With financial stability becoming quite difficult for most in the
uncertain times and markets, especially after the spread and scare of Covid-19,
life insurance companies have come up with insurance plans with guaranteed
returns to help people meet their different life goals.

In the past few months, many life insurance companies increased the proportion
of non-participating saving products with guaranteed returns as an alternative to
the falling bank fixed deposit rates.

Many life insurance plans like HDFC Life Sanchay Plus, Tata AIA Life Guaranteed
Return Insurance Plan and Future Generali New Assured Wealth Plan among
others also offer assured returns, apart from protection benefits.
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Date 20 December 2020

Publication | Bhaskar Live

Headline Life insurers focus on guaranteed returns to customers in uncertain times

Link https://www.bhaskarlive.in/life-insurers-focus-on-quaranteed-returns-to-customers-amid-
uncertain-times/

BHASKARM3

bhaskarlive.i

Life insurers focus on guaranteed
returns to customers amid uncertain
times

New Delhi, Dec 20 | With financial stability becoming quite difficult for most In the
uncertain times and markets, especially after the spread and scare of Covid-19, life
insurance companies have come up with insurance plans with guaranteed returns to help
people meet their different life goals.

In the past few months, many life insurance companies increased the proportion of non-
participating saving products with guaranteed returns as an alternative to the falling bank
fixed deposit rates.

Many life insurance plans like HDFC Life Sanchay Plus, Tata AIA Life Guaranteed Return
Insurance Plan and Future Generali New Assured Wealth Plan among others also offer

assured returns, apart from protection benefits.
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Date 20 December 2020

Publication | Daiji World

Headline Life insurers focus on guaranteed returns to customers in uncertain times
Link http://www.daijiworld.com/news/newsDisplay.aspx?newsID=783381

u

P

p
fi

é daijiwerld.com

Ammmmmummmunm

Life insurers focus on guaranteed returns to customers
amid uncertain times

New Delhi, Dec 20 | With financial stability becoming quite difficult for most in the

ncertain times and markets, especially after the spread and scare of Covid-19, life

insurance companies have come up with insurance plans with guaranteed returns to help

eople meet their different life goals.

In the past few months, many life insurance companies increased the proportion of non-

articipating saving products with guaranteed returns as an alternative to the falling bank
xed deposit rates.

Many life insurance plans like HDFC Life Sanchay Plus, Tata AIA Life Guaranteed Return
Insurance Plan and Future Generall New Assured Wealth Plan among others also offer

assured returns, apart from protection benefits.
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Date 20 December 2020

Publication | Daily Hunt

Headline Life insurers focus on guaranteed returns to customers in uncertain times

Link https://m.dailyhunt.in/news/india/english/investment+guru+india-epaper-
invgur/life+insurers+focus+on+guaranteed-+returns+to+customers+amid+uncertain+times-
newsid-n237921866

*+dailyhunt

Life insurers focus on guaranteed returns to customers
amid uncertain times

With financial stability becoming quite difficult for most in the uncertain times and markets,
especially after the spread and scare of Covid-19, life insurance companies have come up with

insurance plans with guaranteed returns to help people meet their different life goals.

In the past few months, many life insurance companies increased the proportion of non-
participating saving products with guaranteed returns as an alternative to the falling bank fixed

deposit rates.

Recently, leading private insurer Bharti AXA Life Insurance introduced a unique plan -- Bharti AXA
Life Guaranteed Income Pro -- that offers life insurance along with guaranteed returns and
maturity benefits. This non-linked, non-participating savings insurance plan is designed to
provide financial stability to individuals and ensure policyholders of future income requirements

with dual benefits of savings and protection.

Many life insurance plans like HDFC Life Sanchay Plus, Tata AlA Life Guaranteed Return Insurance

Plan and Future Generali New Assured Wealth Plan among others also offer assured returns,

apart from protection benefits.
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India 8 com

LIFE INSURERS FOCUS ON GUARANTEED RETURNS TO CUSTOMERS AMID UNCERTAIN TIMES
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Life insurers focus on guaranteed returns to customers amid uncertain
times

&

investment GURU india.com
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Life insurers focus on guaranteed returns
to customers amid uncertain times

New Delhi, Dec 20 : With financial stability becoming quite difficult for mostin
the uncertain times and markets, especially after the spread and scare of
Covid-19, life insurance companies have come up with insurance plans with
guaranteed returns to help people meet their different life goals.

7] In the past few months, many life
insurance companies increased the
® Claim Settlement in proportion of non-participating saving
20 mins® with Motor OTS :
products with guaranteed returns as an

@ 24x7 Roadside Assistance | giternative to the falling bank fixed

© Fuel assistance deposit rates.
with
Recently, leading private insurer Bharti
Two Wheeler insurance AXA Life Insurance introduced a unique
plan -- Bharti AXA Life Guaranteed

Income Pro -~ that offers life insurance
along with guaranteed returns and
maturity benefits. This non-linked, non-participating savings insurance plan is
designed to provide financial stability to individuals and ensure policyholders of
future income requirements with dual benefits of savings and protection.

BJAZO-1976 | 2Nov-20 *T&C Apoly

Many life insurance plans like HDFC Life Sanchay Plus, Tata AlA Life Guaranteed
Return Insurance Plan and Future Generali New Assured Wealth Plan among
others also offer assured returns, apart from protection benefits.
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Life insurers focus on guaranteed returns to
customers amid uncertain times

New Delhi, Dec 20 (IANS) With financial stability becoming quite difficult for most in the uncertain times and
markets, especially after the spread and scare of Covid-19, life insurance companies have come up with
insurance plans with guaranteed returns to help people meet their different life goals.In the past few months,
many life insurance companies increased the proportion of non-participating saving products with guaranteed
returns as an alternative to the falling bank fixed deposit rates.Recently, leading private insurer Bharti AXA Life
Insurance introduced a unique plan — Bharti AXA Life Guaranteed Income Pro — that offers life insurance
along with guaranteed returns and maturity benefits. This non-linked, non-participating savings insurance plan

assurance of certain income."Many life insurance plans like HDFC Life Sanchay Plus, Tata AlA Life Guaranteed
Return Insurance Plan and Future Generali New Assured Wealth Plan among others also offer assured returns,

apart from protection benefits.In view of a higher life expectancy, soaring inflation and rising healthcare costs,
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Life insurers focus on guaranteed returns to customers amid uncertain times

With financial stability becoming quite difficult for most in the uncertain times and markets, especially after the spread and scare of
Covid-19, life insurance companies have come up with insurance plans with guaranteed returns to help people meet their different
life goals.

In the past few months, many life insurance companies increased the proportion of non-participating saving products with
guaranteed returns as an alternative to the falling bank fixed deposit rates.

Recently, leading private insurer Bharti AXA Life Insurance introduced a unique plan -- Bharti AXA Life Guaranteed Income Pro --
that offers life Insurance along with guaranteed returns and maturity benefits, This non-linked, non-participating savings insurance
plan is designed to provide financial stability to individuals and ensure policyholders of future income requirements with dual
benefits of savings and protection.

Many life insurance plans like HODFC Ufe Sanchay Plus, Tata ALA Ufe Guaranteed Return Insurance Plan and Future Generall New Assured Wealth Plan among others also offer
assured returns, apart from peotection benefits,
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Life insurers focus on guaranteed returns to customers amid
uncertain times

With financial stability becoming quite difficult for most in the uncertain times and markets, especially after the spread
and scare of Covid-19, life insurance companies have come up with insurance plans with guaranteed returns to help

people meet their different life goals.

In the past few months, many life insurance companies increased the proportion of non-participating saving products

with guaranteed returns as an alternative to the falling bank fixed deposit rates.

Recently, leading private insurer Bharti AXA Life Insurance introduced a unique plan -- Bharti AXA Life Guaranteed
Income Pro -- that offers life insurance along with guaranteed returns and maturity benefits. This non-linked, non-
participating savings insurance plan is designed to provide financial stability to individuals and ensure policyholders of

future income requirements with dual benefits of savings and protection.

Many life insurance plans like HDFC Life Sanchay Plus, Tata AIA Life Guaranteed Return Insurance Plan and Future

Generali New Assured Wealth Plan among others also offer assured retums, apart from protection benefits.
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Life insurers focus on guaranteed returns to customers amid
uncertain times

New Delhi, Dec 20 (IANS) With financial stability
becoming quite difficult for most in the uncertain
times and markets, especially after the spread and
scare of Covid-19, life insurance companies have
come up with insurance plans with guaranteed
returns to help people meet their different life goals

In the past few months, many life insurance
companies increased the proportion of non-
participating saving products with guaranteed returns
as an alternative to the falling bank fixed deposit
rates

Recently, leading private insurer Bharti AXA Life Insurance introduced a unique plan -- Bharti AXA Life
Guaranteed Income Pro — that offers life insurance along with guaranteed returns and maturity benefits. This
non-linked, non-participating savings insurance plan is designed to provide financial stability to individuals and
ensure policyholders of future income requirements with dual benefits of savings and protection

Many life insurance plans like HDFC Life Sanchay Plus, Tata AlA Life Guaranteed Return Insurance Plan and
Future Generali New Assured Wealth Plan among others also offer assured retums, apart from protection
benefits
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Personal Finance

What you need to know about assured
income plans

Bavadharini KS | | Updated on December 24, 2020 | Published on December 26, 2020

They offer life cover and assured returns

The Covid-19 pandemic has led to increased awareness,
and interest, about life insurance and more importantly
aboult in financial security. Taking cues from this, some
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Christmas 2020: Despite Covid,
companies are still making most
of this wonderful time

Speaking on some of the innovative ways to celebrate the festival, Ashish
Chattoraj, CHRO, PayU Indio, said, “We have planned an online Christmas party

with a few employees dressing as Santal”

ETHRWorld « December 24, 2

N TEN R\ Tasitay o) oy AN )
(») (£) () (@) ( .‘ ‘

Bv Abhishek Sahu

What Covid, no doubt,
compelled organisations to do
is that instead of festivities at
the workplace, they are
conducting activities virtually.
Some companies have already

begun the festive engagement,

which will go on till Christmas
Eve and New Year’s. And
industry leaders believe the
festive spirit is intact and
everyone is looking forward to

Christmas.

Getting a rare look at how employees celebrate as a family
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Do you have enough insurance? This is what you
need to do to be prepared for the coronavirus in

2021

ETBureay a3t Uodated: Jan 02, 2021, 0347 PMIST % A n a
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3 NOLONNY 1O SECUre your ves but
ying term Insurance. And with regaros to

1o find out

_ ET Wealth reached out to experts to
know how investors can safeguard their
finances from the volatility that raged
in 2020 and the uncertainty that looms
in the horizon, This week's cover story
explains 11 steps that one should take
now to improve one's finances in the

New Year.
an )
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TAKING COVER

Basics of guaranteed products

They offer life cover and assured returns

g <

BAVADHARINI KS
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and tntercst, about Jike insur-
ance and mare ympertanty
aboet in bnancial ssenrily,
lakingg cues from this, some
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~ Assured Incame Plus Plan
by Aditya Birla sun Life and
New Assnreed Wealth Plan by
ruture Lenerall are a fow of
them ta name,

.kese produces are con-
sideced  Jong-term savings
plans chat offer assured ro-
s ar a predetermined
rate at regular intervals. But
they may not suit cvervons,
Iac premium  for these
praducts are on the higher
side comparad o teron plans.

0, betare you go for an as-
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How does itwork
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Advantages
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with & fow advantages. One,
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According to vivek Jain, Head
- Iawesunents (LR Insur-
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ance). Molicybazaarcom, the
tap puaranteed products in
the marke: ofcr 5.5 to 5.8 per
ant an aveTac 45 neturn,
1his 3¢ in addition ta the ldc
caver they ofter On the other
hand, guaranteed life insur-
anve  plans are  sustable
mainly for risk-averse ndi-
viduals, Santa Jashi, Product
Head, Probus Insurance, says.
“People who arc aged 10-
vears and abave sheuld con-
sider  adding  guaranted
product to their invessment
porttolio”

Also, guaranteed products
usually ental high premium
pavments in the  inical
perlod when compared
platnvanilla rerm covers. The
matury proceeds are -
ccrved only after a long
period of, sav 15 or 20 years,
Your money gets leckad-n tor
along time and your recurns
may not always factor (o the
prevatling infladon.

‘loday. vAth Interest rates
having possibly  battamed
our, and axpectad to risc go-
ing torward. you will be lock-
Ing In t a conservative re-
turmn for the noxt 10-15 years,
Furthes, it 15 advisable to opt
for a teroe plan for provectica
and cansider ather financial
Instruments. If one wans
bemer renurns.

BEPRUDENT

Itis advisable to opt
for aterm planfor
protectionand ather
financial instruments
for better returns
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